¥ Australian Grocery Academy
g Course Overview

Customer
Centric Growth

Strategic
Category
Management

Revenue
Management

E Commerce

Customer
Management

Joint Business
Planning

= Introduction to
' Negotiation

Attend 4 modules to achieve accreditation
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Delivered virtually, as an open mixed company programme *
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2021/22 Dates

Each module includes 3x 2.5hr sessions to be delivered in consecutive weeks, to run based on a
minimum number of delegates. Accreditation requires attendance of min. 4 modules & assessment
completion. Graduation will take place at the FGA Conference in May 2022
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- Optional Components
2021/22 Open House Training** o o o Sponsor
Prici ng (3x 2.5hr virtual sessions) Coaching Engagement
& Planning
$1,375 per module
1-3 Modules (3 modules $4,125)
$5,225
4 Modules (Save 5%)
5 Modules Ha et Bl it
(Save 10%) per 1hr session per half day
$7,013
6 Modules (Save 15%)
Full Program $7,700
(7 Modules) (Save 20%)

*In house training (virtual or in person)available for groups of 10+ - Get in touch with
or call 0408 443 064 for pricing & more information
** AFGC member pricing — 15% loading applies for non-members



